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London TDM

Legal and Contracts Management Training
Courses

Course Venue: United Kingdom - London
Course Date: From 02 November 2025 To 06 November 2025
Course Place: London Paddington

Course Fees: 6,000 USD
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Introduction

Welcome to the "Fundamentals of Contract Law" course. This comprehensive 5-day program is
designed to provide participants with a solid understanding of the principles and applications of
contract law. Whether you are a legal professional, a business manager, or an entrepreneur, this course
will equip you with the essential knowledge and skills required to navigate the complex realm of
contractual agreements.

* Understand the basic principles and terminologies of contract law.
Identify the key elements required to form a valid contract.

e Analyze common contract breaches and remedies available under the law.
Develop skills to draft clear and enforceable contracts.

Enhance your ability to negotiate and interpret contract terms effectively.

Course Outlines
Day 1: Introduction to Contract Law

e Overview of contract law and its significance in business transactions.
» Key terminologies and definitions used in contract law.

 History and evolution of contract law.

e Role and impact of contract law in different industries.

 Introduction to legal sources: statutory and case law.

Day 2: Elements of a Binding Contract

e Offer and acceptance: principles and practices.
e Consideration: importance and types.

e Capacity to contract: who can enter a contract?
* Intention to create legal relations.

e Legality of object and purpose.

Day 3: Drafting and Analyzing Contracts

e Parts of a contract: structure and essential clauses.
Tips for drafting clear and enforceable contracts.

e Common contract pitfalls and how to avoid them.
Analyzing terms and conditions: what to look for.
Using legal templates: advantages and limitations.

Day 4: Breach of Contract and Remedies

e Types of contract breaches and their implications.
Remedies for breach of contract: legal and equitable.
e Damages: how they are calculated and claimed.

» Specific performance and injunctions.

Alternative dispute resolution mechanisms.

Day 5: Contract Negotiation and Management
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» Strategies for successful contract negotiation.

e Understanding and negotiating key terms and clauses.
Managing contract changes and amendments.
Monitoring and ensuring contract compliance.

Best practices for contract lifecycle management.
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